
Are you an experienced Inside Sales expert with excellent communication skills? Do you have a sales hunter personality ready to implement sales strategies that win? Working at Sodexo, your strong business ethics and competitive spirit will help you qualify leads and present outsourced solutions to potential clients. Your success as an Outside Business Development Executive will enhance the service and understanding of existing and new customers, helping to grow the business exponentially. This position covers all segments throughout Sodexo and works closely with the Solution Architect to close deals and win new net business. We are seeking candidates with a hunter mentality, someone polished that can speak to high level C-suite stakeholders and be able to generate their own leads when needed.
· Anticipate needs of customers while creating and building strong customer relationships
· Manage accounts to include, developing and maintaining positive business relationships with existing clients.
· Meet and exceed sales and performance goals.
· Represent InReach and Sodexo in a professional and courteous manner.
· Work collaboratively with the sales team to generate leads and identify new business opportunities.
· Serve as subject matter expert, demonstrating Sodexo knowledge and emphasizing value to clients by closing leads from the inside sales team.
· Manage time effectively; ability to multi-task and meet deadlines.
· Exhibit strong executive presence, excellent written and verbal communication skills.
· Stay motivated through frequent sales rejection; required passion and drive for success.
The ideal candidate will have:
· Previous Business Development experience; proven success converting leads to customers.
· Demonstrated experience and knowledge of overcoming objections.
· Strong ability to multi-task
· Working knowledge of a CRM, preferably Salesforce.
· Excellent verbal and written communication skills.
· Minimum 2 years previous account management experience.
Position Summary
· The Inside Business Development Executive (BDE) will be a key member of the Sodexo sales team, building on-going, profitable business relationship between Sodexo and our valued customers within an assigned offer and territory. The Inside BDE will drive the overall sales effort and be the face of Sodexo to clients. In tight collaboration with all the other actors of the sales ecosystem, an Inside BDE enhances, develops and sustains continued business development for the Company and supports and implements business practices in order to grow the business.
· Manages and leads educational forums designed to educate and promote the value proposition of the brand within all levels of the organization.
Basic Qualifications & Requirements
· Basic Education Requirement - Bachelor’s Degree or equivalent experience.
· Basic Functional Experience - 2 years
 
Note: Candidate must be physically located in San Jose, CA and Travel would be less than10% within the U.S. and 50% in San Jose.

